
Why the time is ripe for picking up new business.
Farms and ranches are fertile ground for growing your portfolio. Contrary to popular belief, independent agents and brokers can compete 
with the national direct writers on this business. These are clients that require coverage in multiple categories. From machinery and 
structures, to roadside stands and homes—the opportunities are enormous.

All brokers and agents need is the right wholesaler: one with the capability to provide specific combinations of coverages to fit each 
insured’s unique needs.

Do not miss out on millions in potential business. Reach out to a reputable wholesaler today.

harvest the opportunity
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88%
OF ALL FARMS ARE EITHER

SMALL FAMILY
OR HOBBY

HOBBY: UNDER 50 ACRES*1

SMALL FAMILY: 50-100 ACRES
FRESH FRUIT

52.2%
THE PERCENTAGE OF FARM

OPERATORS WHOSE PRIMARY
OCCUPATION WAS NOT FARMING*1

$5 billion
THE YEARLY COST OF

RURAL EQUIPMENT THEFT*3

MOST*2 
STOLEN
FARM ITEMS:

• POWER TOOLS 
• TRAILERS
• ATV’S/QUAD BIKES


